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personel
	name
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Iwan Brouns

	adress
	Heiligestraat 21

	zip code
	4001 DK

	residence
	Tiel

	birth date
	27 december 1974 

	sex
	Male 

	marital status
	Single

	nationality
	Dutch

	mobile
	0031 6 26397337 

	LinkedIn
	http://www.linkedin.com/in/iwanbrouns 

	website
	http://www.iwanbrouns.nl 

	e-mail
	brouns.business@gmail.com 

	skype
	Callto:iwan_brouns 


profile
	· change-friendly
· pro-actively see opportunities and trade there
· representative 
· winner mentality 
· team worker 
· positive attitude 
· responsibel 
· inquisitive


computer skills
	· Microsoft Office 

· Internet Explorer

· Ms Outlook

· OTYS

· Business software
· Html

	User
User
Expert
Expert
Expert
Basic


relevant courses
	2009 (1 day)
	  Commercial skills (2) Nox People

	2008 (1 day)
	Commercial skills (1) Nox People

	2006 (1 day)
	Telephone sales Bliek Consulting

	2005 (3 days)
	Commerce Bliek Consulting

	2005 (5 days)
	Artra Basic course

	2005 (5 days)
	Effective Management Schoonderwoerd & Partners

	2003 (3 days)
	Commercial training based on IT Consultancy

	2002 (5 days)
	Krauthammer Sales & Accountmanagement

	2001 (10 days)
	  Change management & Performance Management De Baak Management

  centre VNO-NCW



	1998 - 2000
	  Time Management, Personal Effectivness, Performance Management,

  Telephone Sales, Selecting on hard and soft skills, Commercial
  Discussion, Traineeship Consultant/Office manager



	1997 (10 days)
	Traineeship Financial Adviser

	1996 - 1997
	Hbo- Bedrijfskunde

	1990 - 1996
	Meao en Mmo-BD

	1987 - 1990
	Mavo


Language skills
	                     Bosnian
                 Dutch
                 English
German
Spanish
Limburgs  
	Tourist level
Native
Good spoken and writen
Good spoken and writen

Tourist level
Fluent (links with German language)


Project- & business experience
	period
	2008 – 2009

	employer
	Recruiting Technology

	client
	OTYS Recruiting Technology

	role/function
	Salesmanager 

	activities

www.otys.nl  
	Sales from software in the recruitment technology


	period
	2007 - 2008

	employer
	Recruitment Agency

	client
	Avantus Logistics BV

	role/function
	Manager

	activities

www.avantus.nl 
	Cold-calling

Aquisition

Relationvisites

Recruitment

Consultantcoaching

Business expanding


	period
	2006 - 2007 

	employer
	Banking 

	client
	Facet Human Capital Group

	role/function
	Accountmanager

	activities

www.abnamro.nl  


	Cold-calling

Aquisition
Relationvisites
Recruitment
Consultantcoaching
Business expanding in banking


	period
	1997 - 2006

	employer
	Recruitment Agency

	client
	Divers

	role/function
	Unitmanager (interim)

	activities

www.content.nl 
www.dactylo.nl 

www.mbanl.com 

www.intervention.nl 
	Cold-calling

Aquisition

Relationvisites

Recruitment

Consultantcoaching

Business expanding.


	period
	1997

	employer
	Finance

	client
	Elan Financieel adviesbureau

	role/function
	Financial advisor

	activities

www.elanadvies.nl 
	Sales B-to-C: Insurance products and mortgage.
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